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“ Our mission is to equip
business professionals with
valuable resources to help
them achieve maximum 		
greatness…That greatness
includes selling themselves
and their businesses.”

PROF IL E
MICHAEL W. K. TSANG
Managing Director,
MyGoCenter

SHAKING HANDS
AND MAKING
DEALS
Michael W. K. Tsang is proud to point out
that he is Chinese Hakka. The Hakka, or
“guest families,” were landless Chinese
peasant migrants who, over the centuries,
had to constantly pull up stakes to find
new lands because of war, famine,
drought, and floods. This made them
tough and resilient, with the ability to
adapt and thrive wherever they went. They
may have been the original entrepreneurs.
And Tsang is definitely one of them.
Born in Hong Kong, raised in New York
before moving out the West Coast and
eventually to Hawaii, Tsang has managed
to cram in a lifetime of accomplishments
in just 43 years. He was already an
entrepreneur when, at 16, right before
going to college, he and a friend started
a company — an early form of micro
loaning – to make loans to and also
invest in small businesses. “We started
with a fund of $750,000, which grew to
$5 million in two years,” Tsang said.
At Pace University, he was majoring in
electrical engineering, but discovered
that designing circuit boards didn’t

interest him. He switched to business
school because “I wanted to shake hands
and make deals happen, even though I
didn’t really know what that meant.” He
graduated with a degree in international
management minoring in Japanese. Tsang
also studied in Japan and is proficient
in Japanese.
Not all his ventures were a success. In
1995 he started a company distributing
free prepaid phone cards with advertising
on the back after seeing this in Japan.
“Mobile phones quickly killed the
business,” he said.
He really learned how to run a business
at Mitsubishi International Corporation,
where he managed a multibillion business
selling F-15 fighter jets and spare parts
to the Japanese Defense Agency through
a vendor, United Technologies. “I was
in charge of sales, payables, receivables,
proposals, custom clearances, quality
control, and monthly status meetings
for executives and sometimes generals,”
he said. “I learned to delegate a lot of work
to my vendor to become more efficient.”
With these experiences under his belt,
Tsang went back to his first love. Creating
and running his own businesses. In
addition to being a licensed commercial
realtor, he recently started Super Cablers,
which provides electrical and low voltage

wiring services. Another business, Super
Processor, is a credit card processing
company with offices in Honolulu and
Las Vegas. Through Super Processor, he
discovered that some customers needed
an address in Kapolei, but there wasn’t a
business center, co-working or executive
suites on the west side. Naturally, Tsang
started his co-working executive suites,
MyGoCenter, in Kapolei. He convinced
David Do, an experienced operator and
former Regus Executive Suites general
manager, to move back to Hawaii to
become the general manager of the
new MyGoCenter.
“Our mission is to equip business
professionals with valuable resources to
help them achieve maximum greatness,”
Tsang said. “That greatness includes
selling themselves and their businesses.
Many people don’t like to talk about
themselves, so we gladly do it for them.”
Tsang recalls a member who thanked
him with a big smile for the co-working
experience, which helped her improve
professionally and make good business
contacts. “We see our members form
business deals and friendships here.
It’s fun and nice to watch.”
Shaking hands and making deals. That’s
what he always wanted to do.

KAPOLEI / 45

